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By MARK R. MADLER Staff Reporter 

In the venture capital business, it is not unusual for 
someone from an investment firm to go work at one of the 
companies in its portfolio.
That was the case for Meghan Sharp who last month 

became the new chief operations officer at Beyond Limits, a 
Glendale company developing software for artificial intelli-
gence uses. 
Sharp had previously been a managing director at BP 

Ventures/Americas, the investment arm of BP plc, which 
had invested $20 million in Beyond Limits in 2017. She also 
served on the company’s board. 
There is a certain back-and-forth between capital venture 

firms and their portfolio companies, Sharp said, adding, “It is 
a close relationship and oftentimes the 
back-and-forth is a healthy thing that 
happens in the ecosystem.” 

Sharp decided to join the execu-
tive ranks at Beyond Limits because 
she liked the management team there 
and what it was doing in the artificial 
intelligence space.
Beyond Limits is commercializing 

AI software developed by NASA Jet 
Propulsion Laboratory in La Caña-
da-Flintridge and used in deep space 
missions, including on the Mars 
rovers. The company has an exclusive 

license from the California Institute of Technology, which 
manages JPL, for the AI software that is primarily used in the 
energy industry. 
But Sharp wants to see it expanded into the health care 

and financial service industries as well. 
“Our most mature sector is in energy and is a space we 

think we can have a tremendous impact in,” she said.
Sharp considers AI to be an exciting field and will be for 

her children’s generation what the internet was for hers. 
“I started college when there was basically little to no 

impact from the internet and by the time I left, it had changed 
the world. We all had email addresses and nothing was ever 
the same again,” Sharp said. “I have two young girls and I 
think AI will have the same impact on their lives. By the time 
they are grown it will permeate every aspect of how they live 
and what they do.”
Beyond Limits was founded in 2014 by AJ Abdallat. It 

employs about 109 workers, of which 20 are recent hires.
Abdallat said it was a huge compliment when one of his 

investors becomes a key executive. 
“It says a lot about Beyond Limits to have a professional 

of Meghan’s caliber joining our ranks,” Abdallat said in a 
statement. “Her deep experience in energy and venture capital 
is invaluable as we mature from a startup to a serious force 
in AI for industries around the globe. We are at a pivotal mo-
ment of growth and can greatly benefit from her expertise.” 

At BP Ventures, Sharp helped build BP’s investment 
portfolio of over $600 million with investments into more 
than 50 companies. She was instrumental in transforming the 
company’s core businesses and looked for new opportunities 
in low carbon products, carbon management, power and 
storage and advanced mobility.
A venture capitalist can bring a unique perspective, espe-

cially when they are involved in portfolio management, as 
she was at BP Ventures, Sharp said. 
Building a portfolio and watching the companies in it 

grow really helps when it comes to a startup at a critical 
phase, she added. 
“I would say that Beyond Limits is in a critical phase; 

they are in the execution/growth phase,” Sharp said. “They 
now need to scale. This is the proverbial valley of death for 
companies. It is very hard to successfully scale a business.”

There is a statistic in the venture capital community that 
says seven or eight out of every 10 companies that a venture 
firm invests in will fail. But one can learn a lot from those 
failures, Sharp said. 
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By MARK R. MADLER Staff Reporter 

Faye Business Systems Group has merged with 
Intelestream, a Chicago technology product development 
and consulting firm.
The move by the Woodland Hills technology con-

sulting and software company gives it a global presence 
and assembles one of the largest collections of customer 
relationship management and customer experience experts 
under one roof.

David Faye, chief executive of Faye Business Systems, 
said he was excited about doing the transaction and the 
opportunities it will bring to both the employees and the 
customers they serve. 
“Because of this joint expertise, we can implement 

innovative and effective customer experience solutions to 
customers that will bring a lot of value to the marketplace,” 
Faye said. 

Faye and Intelestream founder and Chief Executive 
Jason Green have known each other for about four years. 
The merger came about when they were talking about 
what was missing from the CRM ecosystem was a global 
company that could address mid-market and enterprise size 
companies, Faye said. 
“Their corporate headquarters is in Chicago, but they 

have resources in Europe and South America and that was 
really appealing to us,” he added. “Our domestic resources 
were really appealing to them.” 
Intelestream ceased as a separate business as of Nov. 1. 

All its employees will remain with Faye Business Systems. 

“This merger was never about reducing headcount,” 
Faye said. “It was about one plus one equals three.”
In doing these types of deals, there is concern and ner-

vousness on the part of staffs in both organizations about 
people losing their jobs. But that was never part of the plan 
of this deal, Faye added. 
“The plan was to bring everyone together and  

we become greater than the sum of our parts,” he said.
Both Faye and Intelestream are 

partners of SugarCRM, a software 
developer in Cupertino for the 
customer relationship sector. Faye in 
fact was the 2018 SugarCRM Global 
Reseller of the Year. 
The combination of the two com-

panies now make it the number one 
Sugar partner in the world, Faye said. 

Jerry Straw, senior vice pres-
ident of sales for the Americas at 
SugarCRM, said that the merger of 
the Faye and Intelestream unites two 

of the most well-respected partners in the world. 
“Their combined experience and skillset supporting, 

implementing and customizing Sugar solutions is a huge 
benefit to the Sugar ecosystem, especially with their ability 
to now effectively support global deployments,” Straw said 
in a statement. 

A Merger of
Technology
Consultants
Faye Business Systems to target  
mid-size firms with CRM product.

By MARK R. MADLER Staff Reporter 

InVia Robotics has updated the software that controls its 
picker robots used in large e-commerce warehouses. 
The Westlake Village company has made changes to its 

software that includes inVia Connect, which streamlines 
integration and the ability to automate replenishment, cycle 
counting and returns. 
The Conejo Valley tech firm makes the red-and-black ma-

chines that move through warehouses on their own and use 
suction cups to lift and deliver totes or boxes from shelves up 
to 8 feet high. They are assembled in Westlake Village and 
work in warehouses across the country.
Its robotic system is powered by inVia Logic, which 

calculates and synchronizes inventory movements, and inVia 
Command, which maps a warehouse and designs optimized 
workflows based on those calculations.
InVia Connect adds a new layer to the software that is 

a drag-and-drop data translator. It seamlessly matches data 
fields between a customer’s Warehouse Management System 
and inVia’s system, simplifying a costly and complicated 
systems integration process that typically takes months to 
complete. 

InVia Chief Executive Lior Elazary said the software 
expansion help customers stay ahead of consumer demand as 
the e-commerce landscape continue to change and grow.
“System deployments are already possible in a matter of 

days, and now system integration can happen just as quick-
ly,” Elazary said in a statement. “The ability for our robots to 
take on additional routine tasks creates even greater efficien-
cy across the entire warehouse in time for the busy holiday 
peak season.”
InVia was started in 2015 by Elazary and co-found-

ers Dan Parks, chief operations officer, and Randolph 
Voorhies, chief technology officer. The company has about 
400 of its robots working in warehouses used by e-commerce 
companies.
The inVia business model is based on leasing the robots 

to its customers and then charging them per item picked and 
transported. By selling the robots as a service inVia can make 
sure productivity goals are met between the client companies 
and their ultimate customers.

Warehouse
Robots Get
New Software
InVia program update to increase 
efficiency of logistics operations.

Venture Capitalist 
Joins AI Firm  
in Portfolio
Beyond Limits to benefit from 
expertise during scale-up phase.

More Brain Power: InVia robot in warehouse.
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‘They have resources in Europe 
and South America and that 
was really appealing to us.  

Our domestic resources were 
really appealing to them.’

DAVID FAYE
Faye Business Systems Group

012_sfvbj_manu.indd   12 11/21/19   1:38 PM


	ND_11: 


